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UNITED STATES SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d) of
the Securities Exchange Act of 1934

Date of Report (Date of Earliest Event Reported): November 29, 2006

H&E Equipment Services, Inc.

(Exact name of registrant as specified in its charter)

Delaware 000-51759 81-0553291
(State or other jurisdiction (Commission (I.R.S. Employer
of incorporation) File Number) Identification No.)

11100 Mead Road, Suite 200, Baton
Rouge, Louisiana 70816

(Address of principal executive offices) (Zip Code)
Registrant’s telephone number, including area code: (225) 298-5200

Not Applicable
Former name or former address, if changed since last report

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following
provisions:

o Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
o Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
0 Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

0 Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))
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Item 7.01 Regulation FD Disclosure.

On November 30, 2006, representatives of H&E Equipment Services, Inc. (the “Company”) began making presentations to investors using slides containing
the information attached to this Current Report on Form 8-K as Exhibit 99.1. The fact that these presentation materials are being furnished should not be
deemed an admission as to the materiality of any information contained therein. The information contained in the slides is summary information that is
intended to be considered in the context of our Securities and Exchange Commission filings and other public announcements that we have made or may
make, by press release or otherwise, from time to time. We undertake no duty or obligation to publicly update or revise the information contained in this
Current Report.

This information shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934 or otherwise subject to the liabilities of that
section, nor shall such information and Exhibit be deemed incorporated by reference in any filing under the Securities Act of 1933, except as shall be
expressly set forth by specific reference in such a filing.

Note Regarding Presentation of Non-GAAP Financial Measures

The financial data contained in the presentation materials includes non-GAAP financial measures, including “EBITDA” and “Adjusted EBITDA.” We define
EBITDA as net income (loss) from continuing operations before interest expense, income taxes, and depreciation and amortization. We define Adjusted
EBITDA for the nine month period ended September 30, 2006, as EBITDA as adjusted for (1) the $8.0 million fees paid in connection with the termination of
a management services agreement that was recorded in the first quarter ended March 31, 2006 and (2) the $40.8 million loss on the early extinguishment of
debt in connection with our refinancing, which was completed on August 4, 2006 and recorded in the third quarter ended September 30, 2006. For the year
ended December 31, 2003, we define Adjusted EBITDA as EBITDA as adjusted for the $17.4 million loss from litigation.

We use EBITDA and Adjusted EBITDA in our business operations to, among other things, evaluate the performance of our business, develop budgets and
measure our performance against those budgets. We also believe that analysts and investors use EBITDA and Adjusted EBITDA as supplemental measures to
evaluate a company’s overall operating performance. However, EBITDA and Adjusted EBITDA have material limitations as analytical tools and you should
not consider these measures in isolation, or as substitutes for analysis of our results as reported under GAAP. We find EBITDA and Adjusted EBITDA useful
tools to assist us in evaluating performance because they eliminate items related to capital structure, taxes and non-cash charges. The items that we have
eliminated in determining EBITDA and Adjusted EBITDA are interest expense, income taxes, depreciation of fixed assets, which includes rental equipment
and property and equipment, and amortization of intangible assets and, in the case of Adjusted EBITDA, as EBITDA as adjusted for (1) the management
services agreement termination fee that was recorded in the first quarter ended March 31, 2006 and (2) the loss recorded in the third quarter ended

September 30, 2006 on the early extinguishment of debt. However, some of these eliminated items are significant to our business. For example, (i) interest
expense is a necessary element of our costs and ability to generate revenue because we incur a significant amount of interest expense related to our
outstanding indebtedness; (ii) payment of income taxes is a necessary element of our costs; and (iii) depreciation is a necessary element of our costs and
ability to generate revenue because rental equipment is the single largest component of our total assets and we recognize a significant amount of depreciation
expense over the estimated useful life of this equipment. Any measure that eliminates components of our capital structure and costs associated with carrying
significant amounts of fixed assets on our balance sheet has material limitations as a performance measure. In light of the foregoing limitations, we do not
rely solely on EBITDA and Adjusted EBITDA as performance measures and also consider our GAAP results. EBITDA and Adjusted EBITDA are not
measurements of our financial performance under GAAP and should not be considered as alternatives to net income, operating income or any other measures
derived in accordance with GAAP. Because EBITDA and Adjusted EBITDA are not calculated in the same manner by all companies, EBITDA and Adjusted
EBITDA may not be comparable to other similarly titled measures used by other companies.
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Item 9.01 Financial Statements and Exhibits.
(d) Exhibits

99.1 Investor relations slide show presentation in use beginning November 30, 2006.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

H&E Equipment Services, Inc.

November 29, 2006 By: /s/ Leslie S. Magee
Name: Leslie S. Magee
Title:  Chief Financial Officer
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Investment Opportunity
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H&E
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Leading integrated equipment services
company with $774 million of LTM revenue

» HEE's integrated distribution and rental model

reduces effects of cyclicality on the Company
and reduces capital intensity of H&E's
operations

F 47 full service facilities across the
Intermountain, Southwest, Gulf Coast, West
Zoast and Southeast regions of the U35,

F Strong supplier relationships with Komatsuy,
Growve, Manitowoc, Terex and JLG

» Strong track record of growth, profitability
and cash flow

= M% CAGR'in revenues from 1997-2006
- driven by secular and cyclical trends
|

uipment Services — Sna

ﬁ! Equipment
-L.* NServices

LTM Revenue by Business Segment

(% in millions)
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Business
Envirornrenf
Renrzins Robusf

e Have

2 Winming

Business
Mode!

We 3re Focused
o High Growth
Regions

We Have
Sigrificant
Growdh
Oogarfunifies

ﬂﬁquigment
¢ SServices

e are NOT materially exposed to the residential housing markets
Maon-residentialfconstruction growth remains strong

Govarnment infrastructure projeds accelerating

= Roads, brdges, et

= Pomer gencration fadlities

High commodity prces providing additional support

= Mining

= Petrochemicals

Rent, Sell, Sendce—one-stop equipment=salutions provider
Competitive advantage wermsws pure distribution orpure rental

= Maxdmizes customer penetration

= Captumes profitable parts and senvice businass

= Improves rental retums by controlling the sale of used equipment
Distributars are trying to mowve to our mod el—e'e aleady thers

Operations centered in the Southwest, Southeast, Intermourntain
and ulf Coast

Eagle acquisition creates West Coast growdh platform
ell-positioned to benefit from the ongoing Katina and Rita re-building

Secular shiftto rental from ownership is ongoing

= Rental accounts for only 25% of construction equipmentin Marth America

= Rental revenue growth has exceeded constroction equipment sales
Muliple growth opporunities beyond industny

= Expanszion of our distribution business into new madets

= Investmentin our rental fleet

= Grovath of our high margin parts and semvices business

= Selected acquisitions in high growth marnkets

Right
Environment

Right
Company

Right
Markets

Right
Time
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Key End Market Drivers Remain Robust...

ﬂEquir_amant
® SServices

mﬂ?“

Monthly Non-Residential Construction Spending

»  The previous growth cycle lasted 2 years

Sonnze: WS Ceagng Baran

£ BY el SRR N IR ) : !
s na na » e are less than 3 years into the current expansion
g r&%e 'ih,c,-;ﬁ" and growth is forecasted into 2009;
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Infrastructure Spending
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Spending on infrastructure construction expected to
continue increasing

» LUpgrades to aging infrastructure and the 20045
Highweay bill to hoost spending over the next twao
Years

1998 1959 000 2001 200

2003 2004 2005 2006 X007 2008
Soanze: ReedCorstmcton Data WS Corstricton O vtook A007 -200F; wew Ree a0z triction Da@.com

hl!i;ling Exploration Spending and Oil Prices

mo
Wiklhg Eiploration Spending — W, Texas |vte me dite Croce Brice
Sonrce: Me Bk Emmmkx-Gmlp. Halmax, NowE socota

E:=|-1] .- m3 me 2ms 2mEE

» Histarically high global ail and gas prices benefit

= HE&E due to strang Gulf Coast footprint
B ? » HE&E's intermountain branches have henefited
z from strong commoadity markets which have
il fueled exploration spending
o » The opening of new mine sites {or re-opening of

older sites) typically requires heawy eguipment
rental & purchase

. =

o=t :




¢ Continued rabust naon-residential spending growth and demand for eguipment at johsites is allowdng for
continued rate increases

¥ Improvement in rental rates has outpaced increases in equipment prices

Change in Average Rental Industry Rates
o5 10%
1w o o 7 oy T4
5% T%
%
3%
2%
Continned
Strength in 1%
Rontal Rates i @ )
W% %)
%:
%) I:o'*:a)@ ?
12 20 32 42 12 2 30 42 10 32 3T 2 10 20 32 40 10 20 A2 2 2 20 @
o nm Am il i il
Sorce: Dan kplansassodaes
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Both the Rental and Distribution Markets m‘gquigmaqnt
2l 8 LI R s 0L AR 8 e

s, A A Von. . P R T o~ g e e

. 2 om Observations
-~ R E - oo . .
I i » The rental industry continues ta
Rental noB e achieve long-term secular growth
g.'ﬂusiry R s Rentalvalue proposition versus
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owning remains
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=O00% »  Secularshift continues to drive
x 0% i
US Rental growth of industey
Penelration ¢ LS. remains under-penetrated by
Forecasted rental (ws. ownership) relative to
Growth (5a) other developed economies and
wo? W0TE continued secular shift to rentals is
Sorce: AER Negamre , & Pism Busness edla PLhloslon; wWsgs B oom anticipated
e - n‘lf.‘:,&h&ﬂ v End-market cortinues to expand a3
mﬂ ; 2mpm Wﬂlﬁ?‘ “V, equipment sales remain robust
erican Y
Constuction | \pom
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H&E versus Peers

Equipment
Services

Average Rental Rate Growth Ower Last Three Quarters (%)

0.7 %
2.7 % 5.3%
G.7%
5.7 % a.7% 5.3% 5 2%
HEE M et Sunbelt Ahern United Rental 3310 Matiors Rent MES
Soarce : ABN Achisor Rerd!
2003-1LTHM Revenue CAGR (") 2003 TM Adjusted EBITDA CAGR (")
258.6% a0.6%
12.0% 8%
2.8% 3%
11.3%
TT%

HE:E #= htead RELC LRI HEE URI R&LC Ashtead

S0rcE D Company 1ings
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SONCE: Compang 1ngs
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"HBE is Well Positioned Among its Peers to [1f- M =auipiren
_Benefit From Late Cycle Crane Expansion Sefvices

i a

» Crane spending has histodcally trailed hroader earthmoaving by two vears, Crane expansion is in eatly stages
¢ HE&E henefits from potential in cranes in hoth its rental and distribution husinesses

»  HEE is the largest GroveManitowoc dealer in the world

Cranes Have Historically Lagged Earthmovers

FhE & & FF S F S S

H &

Total Unle Sof qede e
=]

H &5 &8 4

o

E3rthmou g BCEAes

Sonpce; - Maitred & AsrochEs
Hoe: lvdkxed 1100 begluelig v 1523
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We Have a

L

ﬁ!ﬁﬂuipmaat

s A0 Rl A e

L o

Traditional Distribution Model Traditional Rental Model
r-!ew Lised Parts & Rental
Eq;lplment Eqjuipment Senvice Equipment
el Sales

H&E Integrated Equipment Services Model

Key Advantages:

F Multiple points of contact with

gcntal the customer

Equipment
» High-margin parts and service operation
¥ Higher selling prices on used equipment
Used e ) » Difficult to replicate infrastructure
Equipment Equipment
Sales Sales k Improved purchasing power

+ Balanced gross margin contribution




Our markets are henefiting from strong population growth, expansion in the
non-residential construction, petrochemical and mining markets as well as above-

average regional economic growth

Non-Residential Spending Growth by Region

D.a%

Bllings

Horthe ast i ¢ Sonath W it

Sonncel  USCend g Brean
Mok Based on medBEy growth rates Tor 19942005

arter acquisition of
igh Reach

13
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We Have Multiple Growth Opportunities mfﬁquimﬂam

Sarvices

Key Growth Strategies Examples
New ! ocations # Opened new stores in Tulsa, Memphis and Oklahoma City
in High Growth » Ewvaluating additional locations in ather high growth markets such as Miami
Markels and Biloxi
f:épa.r.!smn " # Have added utility lines to the Intermountain region and earthmaving line
‘;)...sg;‘;ﬂ;’;': to new facility in Memphis
Tarritorios # Added crane distribution in Tennessee and Alabama
Targeted Fleet # Continue to invest in fleet given high utilization and strong incremental
nvestment return

4 Servi » Service operations near capacity in most markets
Exngunsmglnce » Added B0 new technicians in 20081
# Mo significant capital investment required

» Eagle High Reach acquisition created a platform for WWest Coast expansion
» Opportunity to add additional products and services
» Additional baolt-on acquisitions on an opportunistic basis intarget markets

Bolt-0n
Acaquisiions

Nk
1 Excinding tech Bz cotined trongh the Eagk acg 1k ion




"The Acquisition of Eagle High Reach— M Equipment

N e O il B Lo

Strategic Rationale of Eagle Acquisition

k Gave us access to high growth California market
= Added four facilities in southern California
= Platform to add additional locations on West Coast
F Opporunity to significantly increase revenues and margins
= row fleet £ add new equipment categories
= Raise rates

k Improved fleet management

Bolt-oh acquisitions such as Eagle may be available to us around the country...
and provide opportunities for significant value accretion for H&E's shareholders
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Experienced Management Team with 4 : B Equipment
Significant Equrty Stake R

o T W e A B K B Mo T e M

H&E’s management team has a long history in the industry with significant
operational experience

Years With Years in
Hame Position Company Industnyr
John Engauist President, CEO & Director 32 32
Leslie Magee CFO & Secretary 11 11
Brad Barber Executive Vice President and General Manager g 11
Bill Fox WP, Cranes & Eanhmoving 11 26
Jdohn Jaones WP, Product Support 12 30
Ken Sharp WP Lift Trucks 33 33
Dale Roesener W, Fleet Management 23 23

Average 19 years 24 years

Management owns approzimatehy 14% of the Company
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Financial Overview
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ﬁ! Equipment
® SServices

Momentum in Our Business Continues. . .

F DM e e
Revenues Comments
In mili .
i il « » Revenue growth continues to accelerate
F0.2 6'1*/35339
W
// kIncremental sales driving continued rmangin
g2 - enhancement
40 T
¥ Fixed cost leverage
m3 2mi ans ons 2me
Wit Moatis Ended k Aftractive pricing environment
Sept A
Adjusted EBITDA !
I milloez)
i
,.‘_%g' Fi553
A5
< 4R
212%
HaE 1.74% o
Bz
155% 167%
Y ama s i 2ms
Hie Movts Evded
Sept A

; EBMDA  —m—  EBITDA Margh cx)
Ses Appe kdl B TOF feco kCilE0 s 0TEBITOA 3nd Acasted BB TOA T 4 etlioome (o).
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Equipment Rentals—

i

“Equigment
® WServices

Revenues and Gross Margin { $mm)

Key Takeaways

FUE
FE3
250
=
F1650 5 5% 155%
’ F1603
F152.9
%
Fs0
XS
B
F1250
2003 1004 2005 2005 2001

Nl Movtz Evded

Sept 3
Rewvanue —s— Gross bargin (%)

S 0%

Revenues up 36% for the first nine maonths of '06
wersus ‘05

= Raised aggregate rental rates approximately
10.7% on average in ‘06 versus ‘04

= 24% growth in fleet size

First nine manths gross margin up nearly 700 hps
wersus ‘09

= |ncreased agaregate rental rates approximately
10.7% an averade in '06 versus '04

=  Reduced maintenance and repair costs as a %
of revenues

Expect strong growth in '07

= Opporunity for additional rate increases and
fleet growth in our West Coast market

=  Fullyearimpact of fleet additions—3%34 million of
fleet growth since June 30
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New Equipment Sales—

Segment Financial Summ

Ao

o A s u

ﬂﬁquigmant
® SServices

Sales and Gross Margin {$mm)

Key Takeaways

$130 oo
F1133
100%
F150 F1563
18.0%
17 o
F140
16 0%
F120 F116.9 15 0%
1
04
$100
13m
T . ...-v-"";-z‘ | o
B0 12.1%
1M
LU ma%
0 10
ki H and 005 2005 il
ke Moyt Enckd
Sept 3

Revenue —m— Gross hiargin (%)

Sales up 74% for the first nine months of '06
warsus '04

= Sales growth in all product lines
= WMaost significant growth related to cranes; up 128%

Strang market drivers such as the petrochemical
industry, mining activity, highway bill and hurricane
rebuilding should continue to drive growth

First nine manths gross margin up 40 bps
wersus ‘09
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Used Equipment Sales— misﬁqﬁgw;t
civiCe

Segment Financial Summa
TR [Pl O Tl T R T e N T e T e T e
Sales and Gross Margin { $mmj) HKey Takeaways
£120 sk Represents an extension of the rental business
1111 = T8% of sales out ofthe rental fleet
s . BR O, Strong retail zales capahility
= Maximizes residual values
100 5974 2%
= Controls fleet age and mix

350 ue ¢ Firstnine months used equipment gross margin up

$E5.0 1405 approximately 280 bps versus '04

3 B
550 1%
]
$T0 e

70 0

Il
560 1&%:

130%:
L1ids
1004 mos s nne
Mive Montis Exded
=pt A

Rewenue —m— Gross bargin (%)
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Parts & Service— ﬁ{ﬁquipmaﬂt

Sarvices

Segment Financial Summa
TR [Pl O Tl T R T e N T e T e T e
Sales and Gross Margin { $mmj) HKey Takeaways
Fi20 C% . Sales up 26% for the first nine months of '06
versus ‘05
FUIE SE%
F110 ¢ Provides a relatively stable and high-margin revenue
S5 SOUrce
Fi01.4
F100 i = All-makes repair
=17 5% = Adding technicians
®l o
= S = |ncreasing charge-out rates
0.7 iBE
o
5%
wO szan | MR

/ e
= '/-/. 41.6%
HTE -

3%

mi 2ms 2ms 05

Mike Months Exced
Spt 3

Rewvenue —m— Gross bargin (%)
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“Equigment
® WServices

Rental CapEx Summary Fleet Age by Equipment Type (months)
9 Morth= 5.4 (Y% oo
EYE Dec. 21 Ending
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.' Equipment

: Services
Capital Structure
Al I s R W b W e, i e
Current Capital Structure Credit Statistics
LT
[(Fmm) SE00E 12/2144 1224905 90006
Cahé&Cah Equh.ralems $5_1 .l':'tdi.EB|TD.D'—'&."TD‘ta||I'¢ErEtE><DEI'EE 200 3 B
Total 0 ebtsd Adi. EBITDA 2T 2. 1
Debt: [ ebts Total Capitalzation M2E6%  101.5% a5T%
Senior Secured Credit Facility dus 20141 26.2
11.125% Senior Secured M otes due 20120 4.5
B2.275% Senjor Unzecured Notes due 2?06 2500
Total Cebt 2807
Shareholders Equity 2148
Total Book Cepitslization A95.5
Nok:

1 Hetordiecont
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Conclusions = oo o

e M

ﬂﬁquigmeﬂt
¢ SServices

Key Business Drivers
Remain Strong

Right

We Have a Winning
Business Model

Time

Right

We are Focused on
High Growth Regions

Company

Right

We Have Significant
Growth Opportunities

Markets

Right

A A A 4

Platform
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{.:Eﬁquipmeﬂt
pecialized Rental Fleet = servicss

YO e e B

Four Core Areas of Focus

» High quality fleet from brand-name
manufacturers

= Bobcat, Gehl, Genief Terex, Grove,
JLG, Komatsu, Manitowoc and Yale

e 18,173 pieces of equipment Hillift { Aerial rnes

= COriginal acquisition cost of E7%n of flest O 12% of fleet ()
$648 1mm

= Average fleet age of 41.0 months

» Dedicated rental sales force focused
by product type

» Customized information systems and

adjust for demand, utilization and Earthmoving Lift trucks
z rates 1204 of flest (1) B0 of flast (1

e .! o
| pHoke: Feetstatistis & orSepE mbe 30, 2006
Parce ige of orlglial equipm vt ooet, el vdes “other equpmen T whizh aconyBATor 3% of the et at HA0DE
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Used Equipment Sales are an e Equip_une:nt

e Y d B A W s W K e A K

* Used equipmentis sold at each of the Company's 47 facilities

F Sell used equipment primarily from rental fleet (78% for ¥TD 9/30/08)

= Also sell trade-ins and select used equipment purchases, made opportunistically
» Saold through specialized retail sales force at individual retail locations

» Enables sale of used equipment at better prices than would be obtained through
auction houses ar other means

eptraldmom a3l ket
e, . #

o A S B R W Rl A B W W

Total Equipment Sales—New and Used Used Equipment Sales
14 3%
LTM Revenue LTM Gross Profit ¥
Mew Fod
E quipment Hew A
Fo0s Equipment
258 1.3 136 5%
1303%
12T 8%
5.3%
Lsed U.s ad
Equipmerit E quipment
a2z 243 am o 111 ¥T0
20026
Foaks —B—5aks ar % of et Book Wake!
Mok
1 Far equipm
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We are a Leading National Distributor of mgquigment
P - ' ervices
Construction Equipment ot =
» Professional in-house sales force focused New Equipment Sales—% of Total
by product type (3 Months Ended S80105)
» Centralized negotiations of purchase terms Bevenue Gross Profit
F HE&E iz a leading U.S. distributor for Mo
nationally-recognized suppliers, including: Hipet A Eq:‘xm
Saks
| Supplier | d i
KOMATSU
GROVE

¥ Strong supplier partnering
camrowoc

» Improved purchasing power

TEREX[E Genie

Jw & sy » Improved ability to obtain equipment
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Parts and Service are an W B Equipmient

s A0 R o - ¥

o gk il e e

Parts and service contributed 22.7% of our LTM gross profit
» Provides on-site repair and maintenance for customers’ equipment and maintains HEE fleet

» Stable source of revenue through changing ecanomic cycles
= Customers more likely to service existing equipment than purchase new

® Provides H&E with ahility to age rental fleet while still maintaining quality of equipment

» Provide service for many major competitors

Quartery Parts and Service Gross Profit &: margin)

F in millians)

F15 f1eE 152 anw
sz
Fi2 sws sz R4 O
s51 93 $9.0 £33 to0 G0
£33 : $E5 £33
B 0%
- - -
— 5 - - ey g — T 5 = - [y 0%,
B snon 3eew 4038 sepw HIB 3w anem s R ggcn blaw o dlew HIER ISR * 304
e
e 0%
. o a2 o3 ai at Q2 a3 ol at az o3 ol a1 a2 Q3
",-’\”,; b om oo oS oos
.a 417 % !

Quarterly Gross Profit = % hamgin
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F 'E Equipment

& g F i

EBITDA Reconciliations a.wServices

e ceRve E8/TDWA 25 fetincame hefore |ribves teXE SR, INCORE E0E5, demeciFar and amariza av . L1 cbive Adfeskd E0/TDA X Be sive mon s enoed
SEpErmDer 30, 200 85 ST AofesECTor (e 55 0 mitiOR Fees TR COMPECTD Wl e BT EI0R OFF MY R0E M FREFWCES FOREE R AR e J40.5 DN 055
o e ey eodhv 'S PATEYT fO0F ofed T corec ior Wil oo redl g . SO e pey endied Deceritiey 37, AT, we cbdie Adesed SHTDAE 85 S5 T0A fofusied A the
§174 joss Fom MgFdon. W ese ERTDA et AQusEn ERITDA N 0¥ DESTEES OREFRIONS 1, BRn] OMer EMRS, EVIRVEE Be BRI REAE OF 007 AR TESS, DEWel
e B MESEME (U EFOFREACE RS HENSE bunige 5. e 250 Beleve 89 teAR)Ss aaci eSS use ESTDA avd AdusiEd EBITDASS Sumdemen s megsares
D EVANTE T CORDRTS OV ORErEin g oty fgnce, HOWEVEY, BB/ T aad Acusied EEITDA have ma B Nid@dons 95 arddc Dosaad oy S0l foiconsider
Pese i fsoiefon, oF 25 @ Suls T For B iR OF oY FES S 25 reparE e aer GAAP. Lk Avd e 85 eSerty DOVNS 0 2RSS NS T e v it 0 Qe iR Ate Decase e
e B (B hE reiPien' D Bl SFectve, s @ MOE-CERT GYENges. Te lBnis i dwe fEve el nifveb oy delrndnivg ESTODA awd Aofusied SR TDA e driErest
EAREFE, WCOME (FAE5, DB eGiaion o el BRse 5 (WWNCH Chonies fefil e aene &b e o I Operly aid equiene sl S @ f2e for oF i oiie @55 B a0, & e GEEE OF
Aofusied ERITOW, $he 15 Fom Mgaian. HOWEIEY, SomE OF HEse el ECHE NS e SgWCart D aur By eEs. FOF exaride, (1) WEReSENE e 5 B RECERRNY

e e POF 0V D05 & @R SO D JereiR B FELERYE AECRERE W ICHY B HRNGERE IR0 T MRS BATERSE iR B0 0 00 Qe Ew o e Bokess; (V) R
WO (FAES (53 MECESSH Y MEMER 0T 0O COSE, WO (V) CERECIFION 15 B [ BCESSIH | BMBRERT OF 0UF COSE 0 WY 10 (8 VR B FEVER SR PECTUSE FEMEY EQUIDRERTS De
Ve (BRESE CORANTER PIFOuF D i FEREE FA0NWE FECOOMIE B SATCERT IR D07 OEE Eciaion EXpensE OVEr e BFIMTED wreR e o NS Bquipent ATY REFSIE
% tefnil n@ies COmEDNE RS OF 0o CREER SFNCvE @ 0cas 5 @RS00 ED Wil ca ] SqaieaT iRame s S O el @55 5 O o DAFiCe ShEEt RS MgEd MEl s @5 @
B R e WESEAE. i AgREOT the A Egaing W EIons, we of 10 el SO 0F EETDW S o AU EC BB TDW 5 DErty SNTE MEPSNES 2Ad S50 Consabr o G440
remils. ERITOA and Anfes B E5ITDA e kO RER5NE RET 5 07 06 B nEa B sasce s rer GAAR ard Saasl 70 be cosstierer’ 35 R ies b refvconme,
aneredvd MCORE OF B OFEF METRNES DEAWED T POCORTCe W CASP. Seciise EGTLA oo Ao e S5 TEA o @ OTCRCAEED i e SME M frer oy o
CORYERES, BEY iF) (0ie COmERNE D other nlEn)y Med MEFEes ysed by OREr COMERTES.

FetAwth Delow FoOR the AN [POE SR FECOINEIRS OF fE Hcone (M55) O EBITDA 2 Adusted BETDA A the perios meseriEd,

EBITDA Reconciliation For Periods as Labeled

[ in millions1
3 Months BEhded
FYE December 21, Septermber 30,
0o 200 2005 2005 200E
Met income (lass) CES A0 E13.7 2z F125 F2.2
Income ta: provision [ be nefit) (5.7 0.0 ar 0z 2.3
Interest expense 2084 o= 412 21.0 282
Creprecigtion and amotEation! 50.2 g3.4 a8 432 81.7
EEBITDA 458 THE 1205 ara 065
Leo=s fram litigation 174 0.0 an [uR} 0.a
Mgt services agreement termination fee 0o 0.0 oo 0o 2.0
Loss fromeearhy exdinguishment of debt 0.0 0.0 an 0.0 A0.8
Adjusted EBITDA a2 $79.6 $1305 $=ra 1553
NoE

1 Eichges amorzaton of @y discon vl 3and am ortieatios of deterned Miancig Tees [icided In e res tepe e

v T




